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s European Conservatives we firmly

believe that free markets and free

trade form the basis of global wealth

creation and provide an essential
framework for enterprise, opportunity and
prosperity. With many Member State economies
still grappling with the effects of the worst
economic crisis since the Great Depression and
facing significant challenges to return to solid and
consistent growth we believe trade is key to the
EU’s recovery and our ability to compete in a global
marketplace.

However, future economic growth must be
sustainable in the long term and not built on
unsustainable levels of debt. To this end, a strong
and competitive European market is required,
one that attracts significant overseas investment,
secures outgoing investment in countries globally
and is committed to free and fair trade. We must
have a European Union that is committed to
fighting protectionism and removing barriers to
trade and investment in the interest of jobs and
growth.

The 21st Century will be the global Century, with
90% of world growth occurring outside the EU
and the emergence a new and wealthier global
middle class. It will be essential that an outward
looking, flexible European Union that builds upon
and allows businesses to capitalise on a truly

global economy where barriers to doing business
are reduced and people can trade freely with

one another. The simple truth is that by reducing
tariffs, subsidies and quotas, and by making sure
that regulations are kept to a minimum, you can
improve the lives of billions of people, including in
developing and emerging countries.

Whilst strengthening and widening the multilateral
system and concluding the WTO Doha Round
(including ratifying the recently agreed Trade
Facilitation Agreement) remain crucial objectives
given their expected benefits in terms of growth
and job creation, especially for developing
countries, European Conservatives believe that
renewed attention should also be given to bilateral,
plurilateral and regional agreements, particularly
with strategic partners and those whose markets
are expanding at a significant pace.

More generally, we will continue to push for the
EU’s free trade agenda, focussing on the world’s
most vibrant economies and continue to work for
a multilateral solution to the Doha Development
Agenda with some early harvest of agreements to
benefit developing countries trade their way out
of poverty. Trade, not aid, is the key to allowing
developing countries worldwide to escape the
poverty trap, empowering their citizens and
helping them to achieve the targets set out in the
Millennium Development Goals. m
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LET'S GIVE FRESH PRIORITIES TO

TRENGTHENING

RELATIONS

WITH INDIA

he scope for greater cooperation between
the European nations, the EU, and India
is enormous. This is not just a matter
of shared values and historic bonds
but common challenges and mutually beneficial
capabilities.

While there is much focus on economic and trade
relationships there is a strong need for cooperation
in other areas. These include dealing with the
security threat posed by Islamist terrorism and
hybrid and cyber warfare; development policy;
health, environmental and climate change policies;
population growth and migration issues; and the
impact of the information age and social media on
governance. How India approaches such issues in
the years ahead will impact directly on European
interests.

Given India’s strong economic growth in recent
years - over 7% annually - we might ask why the
pace of cooperation seems so slow. We should

all be encouraged by Prime Minister Modi’s
mission to make it easier to do business in India

- strengthening intellectual property rights, paving
the way for a world-leading services sector to
operate in the Indian market, opening up new
investment opportunities — benefitting India

and Europe alike. But while statistics may look
impressive at first glance, they conceal a different
picture.

The value of trade between the Europe and India
has grown from €28.6 billion to €72 billion between
2003 and 2013. But this is relatively small in terms
of the overall trade of the European nations. At
the EU level, the Bilateral Trade and Investment
Agreement - under negotiation since 2007 - seems
to be stuck. Among other areas, it is supposed

to cover access to markets, goods and services,
procurement contracts, the financial sector and
issues of sustainable development. Difficulties
have arisen over intellectual property, agriculture,
the retail sector, and tariff barriers on cars and

alcohol as well as other areas. There seems to
be little enthusiasm on either side for making
progress. Either a different approach - sectoral,
less ambitious - is required, or the process needs
investing with more energy and higher political
priority.

It is both unfortunate and incorrect for the EU to
usurp and monopolise the notion of “Europe”. This
ambition becomes even less appropriate in the
future when the UK, one of Europe’s most powerful
nations and the one with the closest and strongest
ties with India, is no longer an EU member. And
India herself seems to prefer its bi-lateral dealings
with individual European countries to its EU
relations. This is not just a matter of custom and
familiarity but also sensitivity to an EU that all

too often seeks to intrude on social, cultural and
‘human rights’ issues in India or to prioritise
relations with China.

While there is a natural propensity for countries
to carry out much of their foreign trade with close
neighbours (hence the need for the EU to arrive

at a sensible and mutually beneficial free trade
agreement with the UK - which will also have an
effect on trade and investment with India)

many individual European nations - not least
Britain, Germany, Belgium and France - have

put a lot of effort into increasing their trade with
India. But this still remains relatively small in
terms of overall trade figures. The United Kingdom,
like others, has sent large, Prime Minister-led,
trade missions but the results still seem rather
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flat. Nevertheless, Britain still invests more in
India than any other G20 country, and India
invests more in Britain than it does in all other EU
countries put together. Indian businesses — over
800 — are a fixture of British life, and include major
manufacturers such as the Tata-owned Jaguar Land
Rover. Mr. Modi’s decision to open up the defence
sector, allowing foreign companies to own as much
as 100% equity in a company where it is likely to
result in access to new technology or 49% in other
circumstances, should provide great opportunities,
particularly as India is currently the world’s largest
buyer of defence equipment.

Mr Modi’s government is grappling with a backlog
of structural problems that hold back economic
progress - not least the complications of devolved
economic and infrastructure responsibilities at state
level. And just as there is a push for “make in India”
and for Indian access to the latest technology, so
foreign companies and governments are naturally
cautious about the long-term implications for their
own businesses. The reality is that the growing
Indian market has space for plenty of foreign
involvement and there are already many excellent
examples of effective partnerships benefiting both
sides - the JCB experience stands out in this regard.

It seems to me that the relationship with the great
democracy that is India, particularly on the part of
the UK with all its historic and institutional links,
should be lifted to a different level. If a solid and
reliable strategic partnership can be developed, the
trade and investment aspects will also prosper. m
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David Landsman

Prime Minister Modi presents
far more opportunities than
threats to Europe, if we look
at global value chain as a
whole. A job created in India
does not mean a job lost in
Europe. On the contrary: given
India’s rapidly growing middle
Executive Director, class, its skilled workforce

Tata Limited and dynamic approach to

I N D I A innovation, Europe has much
to gain as supplier, customer
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the economic model make

1s changing as quickly as the OPPORTUNITIES FOR

economic models themselves. EUROPE TO MEET THE increasingly little sense. For
TECHNOLOGICAL companies like TCS and Tata

At the centre of this debate is CHALLENGES OF Technologies, it’s less about

the question of where economic THE TWENTY FIRST
activity takes place. We became CENTURY.

offshoring or onshoring, but
global delivery with operations in

Europe, Asia and the US working
together to service equally global
customers. For investors like Tata,
Europe offers important benefits.
These range from the size of the
market to the entrenched rule

of law and from the skills of its
people to the innovation potential
of its universities and research
institutions which can play a
particularly strong role in shaping
industries to meet the “new”
challenges, particularly climate
change.

Equally, we need to get away
from zero-sum thinking. The
“Make in India” campaign of

make clear) mobility of skilled
labour. Again, this is need not
be a zero sum. We all know
that Europe has challenges in
engineering and technology
skills where India can help.

At Tata, our potential to recruit
and train within Europe is
only enhanced when we can
grow our European operations

drawing on a global talent base.

When we look at the prospects
for global trade in 2017, it’s
easy to become distracted by
an uncertain political picture.
But it would be a huge mistake
to lose heart and retreat to
outdated models at just the
moment when the underlying
economic trends are

creating a new set of exciting
opportunities for Europe

to meet the technological
challenges of the twenty first
century. To see where these
opportunities can come from,
there’s no better place to look
than India. m
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EU-INDIA

RELATIONS FACT SHEET

The EU-India Strategic Partnership was created in
2004, but EU-India diplomatic relations date back
to 1962. The 1994 EU-India Cooperation Agreement,
the legal framework for EU-India relations, boosted
political, economic and sectorial cooperation.
EU-India relations have evolved through regular
Summits, Ministerials and expert-level meetings

on a broad range of issues. In addition, regular
Parliamentary exchanges have taken place.

To underpin that Strategic Partnership, the 2005 Summit
adopted the EU-India Joint Action Plan (the ‘JAP’), which
was updated in 2008.

EU and Indian Leaders held their 13th Summit on 30 March
2016 in Brussels (Joint statement). Donald Tusk (President of
the European Council), Jean-Claude Juncker (President of the
European Commission) and Narendra Modi (Prime Minister
of India) gave a new momentum to the Strategic Partnership.
Leaders endorsed the EU-India Agenda for Action 2020 -

a roadmap with practical actions for the next five years
covering political, security, human rights, global issues
(climate change, Sustainable Development Agenda-2030),
sector policy cooperation (e.g. energy, environment, ICT,
Research and Innovation) and people-to-people contacts.

i

H POLITICAL AND SECURITY COOPERATION

-

he EU and India discuss the Future of Syria and the Human Rights Dialogue. The
g I increasingly political Region of April 2017), security EU is the only partner with
2 and security matters in a (counterterrorism, counter- which India has a bilateral
‘g number of fora and at various piracy, cyber-security, non- human rights dialogue, and
3 levels, including Summits. proliferation/disarmament); this provides an opportunity
i Political cooperation covers and human rights. The 2016 for both sides to discuss a
2 foreign policy (for example EU-India Summit adopted a broad range of human rights
ué India participated in the EU Joint Declaration on the fight issues (gender issues, religious
“é hosted Brussels Conference against Terrorism. and minority rights, decent
5 on Afghanistan in October work, death penalty, etc.)
g 2016; and the Brussels Human rights are also as well as cooperation in
3 Conference on Supporting addressed in the EU-India multilateral fora.




TRADE AND INVESTMENT

he EU is India’s largest
T trading partner,

accounting for 13.5% of
India’s overall trade, ahead of
China (10.8%) and the United
States (9.3%). India is the EU’s 9th
largest partner, with the value of
EU exports to India amounting
to €37.8 billion in 2016. The total
value of EU-India trade stood
at €77.1 billion in 2016. Major
EU exports to India include
machinery and appliances
(30.5%), gems and jewellery
(19%) and chemical and allied
products (10.7%). The primary
EU imports include textiles
and clothing (19.8%), chemical
and allied products (15%) and
machinery and appliances
(12.1%).

Bilateral trade in commercial
services has almost tripled over
the past decade, increasing from

€10.5 billion in 2005 to €28.1 billion

in 2015. In 2015 the EU exported
services worth €14.4 billion (top
three sectors: ICT, transport and
travel), while it imported €13.7
billion (top three sectors: business
services, ICT and travel).

The EU is the second largest
investor in India (after
Mauritius), with an investment
stock valued at €51.2 billion

in 2015, and is the primary
destination for Indian foreign
investment.

Given the significant untapped
potential in EU-India trade,

the two parties have been
negotiating an ambitious Free
Trade Agreement since 2007,
covering, inter alia, effective
market access in goods, services
and public procurement,
framework for investment
including investment protection
and rules that frame trade, such
as intellectual property and
competition. Substantial progress
has been made during a number
of negotiation rounds, whilst
further discussions are needed
on key outstanding issues that
include improved market access
for some goods and services,
government procurement,
geographical indications, sound
investment protection rules and
sustainable development.

COMPREHENSIVE SECTORAL COOPERATION

he EU and India share a
I number of interests across

a range of policy areas,
including energy and climate
change; environment; research
and innovation; pharmaceuticals,
biotechnologies, migration
and mobility; ICT; competition
policy; macroeconomic issues,
sustainable development; and
education. This is reflected in the
breadth and depth of EU-India
bilateral contacts in a number of
dialogue fora at various levels.

The EU supports sectoral
cooperation through an ever-
increasing number of loans of the
European Investment Bank (EIB),
which on 31 March 2017 opened
a regional office in New Delhi.
EIB loans support, for example,
urban development projects
(Lucknow Metro) or clean energy
projects (solar power plants).

Policy cooperation and dialogue
is furthermore supported through
the EU’s Partnership Instrument.
The EU and India remain close

partners in the G20 context

and have developed a regular
macroeconomic dialogue

to exchange experience on
economic policies and structural
reforms.

India has rapidly growing
energy needs due to a growing
GDP and population and a huge
energy infrastructure deficit.
India is focussing on domestic
production, including renewables
and nuclear, and on energy
efficiency. EU-India energy
cooperation was considerably
strengthened over the past
years, which led to the launch,
at the 2016 Summit, of an Indo-
European Clean Energy and
Climate Partnership. The
partnership brings together, in
a joined-up approach, the EU
and its Member States, EU and
Indian institutions, businesses
and civil society. The aim is

to jointly implement concrete
projects, to promote access to
and disseminate clean energy
and climate friendly technologies

and encourage research and
development.

An Energy Panel meets annually
at senior officials’ level and

an energy security working
group was launched in 2016.
Working groups on clean coal
and renewable and efficient
energy are also active. Energy
cooperation is thus ongoing on a
broad range of energy issues, like
smart grids, energy efficiency,
offshore wind and solar,
infrastructure and research and
innovation (cooling).

India was a key player to
achieving a global climate
agreement in Paris in
December 2015. Climate Action
Commissioner Arias Cafiete
met his Indian counterpart twice
in the recent past. The first joint
climate related events took place
in Delhi and at the COP22 in
Marrakesh.

Regarding environment
and water, the 2016 Summit

launched an EU-India Water
Partnership. As a follow-up,
during his visit to India in
October 2016, the Environment
Commissioner Karmenu Vella and
his Indian counterpart signed a
Memorandum of Understanding
on this partnership. The EU

and India also cooperate
closely on the Indian Clean
Ganga initiative and

deal with other water-
related challenges in
coordinated manner.

The EU works in a
‘joined-up’ approach,
involving Member

States, water authorities,
business and NGO’s.
Dialogue takes also place
in a Joint Working Group
on Environment and an
India-EU Environment Forum,
along with business, academia
and civil society. The dialogue
focuses increasingly on global
environmental issues including
the transition to a green economy.
The Forum, last held in October
2016 in Delhi, addressed water,
resource efficiency/business
opportunities, biodiversity,
forests, chemicals and waste.

EU-India Research and
Innovation cooperation has
been strong in recent years.
Regarding academic
collaboration in particular,
the EU is India’s leading
partner in terms of joint
publications. Following

the conclusion of the
EU-India Science

& Technology

Cooperation Agreement

in 2001, India became

very active participant

in the EC Framework
Programmes for Research and
Innovation. A Joint Declaration
signed at the 2012 EU-India
Summit started an ambitious
Indo-European Partnership on
Research and Innovation. India
participates in the EU’s Horizon
2020 Framework Programme
for Research & Innovation. A

co-funding mechanism has
been agreed with the Indian
Department of Science and
Technology (DST) and the
Department of Biotechnology
(DBT), thus facilitating Indian
participation in several Horizon
2020 calls for proposals. Within
the Horizon 2020 framework,
individual Indian
researchers can receive
grants from the European
Research Council (ERC)
or Marie Sklodowska-
Curie fellowship (MSCA).
The India-EU Joint
Steering Committee
(November 2015, New
Delhi) paved the way for
a further strengthening of
cooperation in research and
innovation, and for developing
concrete solutions to common
“societal challenges” such as water,
health, energy, ICT, and climate
change. The next meeting, planned
for 6 June 2017 in Brussels, will be
focused on launching an EU-India
flagship initiative on water and
extending the scope of the co-
funding mechanism to additional
topics.

India, recognising the importance
of fusion energy research in its
long-term energy security,
participates, with the EU,
US, China, Russia, Japan
and South Korea, in
the international ITER
fusion project. ITER
is a pioneering project
to build and operate
an experimental
facility to demonstrate
the scientific viability
of fusion as a future
sustainable energy
source. Bilaterally the EU
and India cooperate under
a Euratom Cooperation
Agreement on Fusion Energy
Research, focussing on projects
(20 are ongoing) supporting
the success of ITER and the
future construction of a fusion
electricity demonstration facility
(DEMO).




The EU and India aim to link the
‘Digital Single Market’ with the
‘Digital India’. Regular dialogue on
economic and regulatory matters

is held in the Joint ICT Working
Group and ICT Business Dialogue.
Cooperation covers ICT market
access issues, standardisation,
Internet governance and research
and innovation. A Partnership
Instrument project supports
cooperation on ICT standardisation,
and a new “Startup Europe India
Network” initiative has been
launched in 2016.

Further, an EU - India Cyber
Security Dialogue has been set
up that focusses on exchange
of best practices on addressing
cybercrime and strengthening
cyber resilience.

The EU and India hold regular
dialogues at the Joint Working
Group on Pharmaceuticals,
Biotechnology and Medical
Devices, covering economic and
regulatory matters. India and the
EU are very important partners in
these areas. Around 30% of active
pharmaceutical ingredients sold in
the EU are manufactured in India,
while 75% of India’s total demand
for medical devices is currently
met by imports, with nearly 30% of
it being supplied by the EU alone.
Strengthening cooperation serves
patient’s safety, addresses non-
tariff trade barriers and facilitates
access of innovative EU industry to
the growing Indian market.

There is scope and interest on
both the EU and Indian sides

to strengthen cooperation on
competition policy, in particular
following the signature, in the
margins of a visit of former

European Commission Vice-
President Almunia, of the EU-India
Memorandum of Understanding
on Competition Policy (November
2013, New Delhi).

India’s rapid urbanisation and
the associated challenges related
to the environment, water,
transport, and energy make
urban development a clear
area for enhanced cooperation.
EU-India cooperation supports
the Indian ‘Smart cities’ initiative
and mutually benefits business.
Cooperation can build on an
initiative to twin cities on

clean technology and energy
efficiency, an EU-Mumbai
partnership (with a major

event in November 2013) and a
Partnership Instrument project.

The EU and India strengthened
cooperation on migration

and mobility through the
endorsement, at the 2016
Summit of the EU-India Common
Agenda on Migration and
Mobility (CAMM). The CAMM
addresses four priority areas

in a balanced manner: better
organised regular migration and
the fostering of well-managed
mobility; prevention of irregular
migration and trafficking in
human beings; maximising the
development impact of migration
and mobility; and the promotion
of international protection.

The CAMM, as a framework

for cooperation, is the start of a
longer-term process which will
lead to deeper cooperation and
solid mutual engagement on
migration, a key global policy
area. An EU-India High Level
Dialogue on Migration and
Mobility was held on 4 April 2017.

The EU-India 2008 Joint
Declaration on Education
launched a Senior Officials’ policy
dialogue covering skills, quality
assurance and the recognition

of qualifications. The dialogue,
was last held in 2013. India was
a top-ranked country under

the Erasmus Mundus (2007-
2013) mobility scheme, and

also participates in its successor
programme Erasmus+ (2014-
2020) as well as under the Jean
Monnet and Marie Sktodowska-
Curie actions supporting teachers
and researchers” mobility. There
have been increases in numbers
of Indians participating in these
programmes over the past year,
thanks to a wide EU publicity
programme.

The European Union’s
development cooperation with
India has a successful track record,
spanning several decades. Major
focus areas included education,
health, water and sanitation.

Since 2014, the EU has categorised
India as a “graduated” country
and thus bilateral development
aid is being phased out. India
remains eligible for EU thematic
and regional co-operation aid
programmes. Some 130 projects
worth €400 million are currently
ongoing in India under these
programmes. At the 2016 EU-
India Summit, leaders decided

to strengthen cooperation on the
implementation of the Agenda
2030 for Sustainable Development.
Under the Partnership Instrument
projects are ongoing to support the
implementation of the EU-India
Agenda for Action-2020 in areas
such as ICT, energy, water, climate
change, urban development and
resource efficiency. m
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EUROPEAN UNION - TRADE WITH INDIA

Key Figures

INDICATOR UNIT PERIOD IMPORTS EXPORTS TOTAL TRADE BALANCE
Last year 2016 39.276 37.745 77.021 -1.530
Rank as EU partner 2016 9 10 9

Share in EU trade % 2016 2,3 2,2 2,2

Annual growth rate % 2015-2016 -0,5 -1,0

Annual average growth rate % 2012-2016 11 -0,6

~ Imports?2016  Exports?20l16

AMA/NAMA PRODUCT GROUPS

PRODUCT Value Mio € % Total PRODUCT Value Mio € % Total
Agricultural products (WTO AoA) 851 2,3 Agricultural products (WTO AoA) 851 2,3
Fishery products 9 0,0 Fishery products © 0.0
Industrial products 36.885 97,7 Industrial products 36.885 97,7
Total 37.745 100,0 Total 37.745 100,0
SITC PRODUCT GROUPS

PRODUCT Value Mio € % Total PRODUCT Value Mio € % Total
Primary products 6.075 15,5 Primary products 3.629 9,6
Manufactures 32.927 83,8 Manufactures 32.930 87,2
Other products 144 04 Other products 308 0.8
Other 130 0.3 Other 878 2,3

TOP 5 - HS SECTIONS

PRODUCT Value Mio € % Total PRODUCT Value Mio € % Total
Textiles and textile articles 7.780 19,8 Machinery and appliances 11.522 30,5
Products of the chemical or allied industries 5.893 15,0 Pearls, precious metals and articles thereof 7.165 19,0
Machinery and appliances 4732 12,0 Products of the chemical or allied industries 4.033 10,7
Base metals and articles thereof 3419 87 Base metals and articles thereof 3.176 84
Pearls, precious metals and articles thereof 2.768 7,0 Transport equipment 3.056 81

TOP 5 - SITC SECTIONS

PRODUCT Value Mio € % Total PRODUCT Value Mio € % Total
Miscellaneous manufactured articles 9.976 254 Machinery and transport equipment 14.696 38,9
Manufactured goods classified chiefly by material ~ 9.716 24,7 Manufactured goods classified chiefly by material 10.828 28,7
Machinery and transport equipment 6.867 17,5 Chemicals and related prod, n.e.s. 5211 13,8
Chemicals and related prod, n.e.s. 6.509 16,6 Miscellaneous manufactured articles 3.059 81
Food and live animals 2.717 (e 2 Crude materials, inedible, except fuels 1.799 4,8

% Growth: relative variation between current and previous period % Total: Share in Total: Total defined as all products % Extra-EU: imports/exports as % of all EU partners i.e. excluding trade between EU Member States
Source: Source Eurostat Comext - Statistical regime 4, 03-05-2017
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EUROPEAN UNION - TRADE WITH INDIA
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~ Totalgoods: EU Trade flows and balance

PERIOD IMPORTS EXPORTS BALANCE TOTAL TRADE
Value Mio € % Growth* % Extra-EU | Value Mio € % Growth* % Extra-EU Value Mio € Value Mio €
2006 22.637 17 24.241 21 1604 46.878
2007 26.666 17.8 18 29.181 204 24 2.515 55.847
2008 29.632 111 19 31.356 75 24 1724 60.988
2009 25.503 -13,9 21 27499 -12,3 2,5 1.996 53.003
2010 33464 31,2 2,2 34.985 27,2 2,6 1.521 68.448
2011 39.927 19,3 2,3 40.648 16,2 2,6 721 80.575
2012 37.528 -6,0 21 38.595 -51 2,3 1.067 76.123
2013 36.843 -18 2,2 35.959 -6,8 21 -884 72.801
2014 37.147 0.8 2,2 35.625 -09 2,1 -1.522 72.772
2015 39464 6,2 2,3 38.125 7,0 21 -1.340 77.589
2016 39.276 =05 2,3 37.745 -1,0 2,2 -1.530 77.021

% Growth: relative variation between current and previous period % Total: Share in Total: Total defined as all products % Extra-EU: imports/exports as % of all EU partners i.e. excluding trade between EU Member States
Source: Source Eurostat Comext - Statistical regime 4, 03-05-2017
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TRADE

EXPECTATIONS

Smart companies understand that overseas trade is

an engine for both their own growth and economic

prosperity. For UK-based businesses in the run-up to

/W

TATA
TATA CHEMICALS LIMITED

Brexit, Exports are doubly important. Tata’s European
operations are seizing the opportunity

here’s never been

a bad time for

businesses to look

to overseas markets.
But the rise of globalisation,
new trade routes, new options
for logistics — including
super-sized container ships
— and technology-driven
interconnectedness have all
opened new doors to exports in
every country.

That much is evident from the
data. In 1997, when the forces
of globalisation were taking
hold and the web was beginning
to bloom, UK exports ran to
£172bn. By 2011, that figure had
risen to £308bn, and, despite
the global recession, it remains
above £300bn.

www.europeanreform.org  (@europeanreform

For businesses based in the UK,
energetic exporting has also
become a strategic necessity as
they gear up for a post-Brexit
world. While it’s true that

trade with the EU will certainly
continue, devoting additional
energy to global exports is a
brilliant way to offset EU risks as
well as drive fresh growth from
new customers.

To support these efforts, the UK
Department for International
Trade (DIT) has created a roster

of regional ‘Export Champions’,
seasoned professionals in industry
who help spread the word about
the benefits of international trade.
And, as of February, they include
Tata Chemicals Europe exports
account manager Cristina Velasco

Ayra (pictured below), based in
the company’s Northwich facility.

“We are pushing really hard
for exports outside the UK
and Ireland, and outside
Europe, because that’s where
the growth is,” she explains.
“Exporting is about mitigating
risks. For example, when

the recession hit the UK and
Europe in 2008 and some
customers in these countries
closed down or reduced their
consumption, South America
was still booming. The more
countries you export to,

the more the risk is spread.
If something happens in
Argentina, that’s not going
to affect your market in
Thailand.”

IT'S GREAT TO BE INVOLVED
WITH THE GOVERNMENT,
MAKING CONNECTIONS
WITH OTHER COMPANIES,
AND IT WILL GIVE US I
EXPOSURE TOO,



EXPORTING IS GREAT

Cristina Velasco Ayra’s duties as a North West Export
Champion often take place under the ‘Exporting is
Great’ programme. This is part of a suite of government
initiatives to boost British business, and includes advice
on every aspect of exporting, from shipping and
logistics to finance and marketing.

“It’s not just about Brexit,” says Kevin Ledwith, export
finance manager at UK Export Finance. “We want to
encourage companies to export more and perhaps

import a little less.”

Companies can set up a profile at great.gov.uk to find
matches with overseas buyers, as well as check out
trade events and updates on business practices and
paperwork in most global markets.

TAKING
OPPORTUNITIES

The DIT chose Tata Chemicals
Europe as an Export Champion
thanks to its successes in global
bicarbonate markets. And, in
part, that’s a consequence of the
company seizing opportunities
wherever they crop up. “Our
competitor in Australia closed
down, and, since then, we’ve
been able to reach many new
countries all around Asia and
Oceania,” says Velasco Ayra.

“We’ve also entered new
markets in countries where we
were already active. So, if we
were in the pharma industry,
we entered the food industry.
In sodium bicarbonate, the
global pharma sector is a
growing market - and we want
exposure to those high-value
sectors.”

While the weak pound over the
past year has seen the cost of
imports rise, many UK businesses
are eager to establish new global
relationships as their own prices,
relative to their target markets,

20

are cheap. “I've had many more
enquiries because the pound is
low,” Velasco Ayra says.

“We have to think about
exchange rates all the time,
not only with the dollar and
the euro, but also with the
currencies in the different
countries against the
currencies we sell into, and
versus the currencies of our
competitors. In the past, I
couldn’t enter markets because
of exchange rate differences.”

STRATEGIC
EXPORTING

Driving exports is clearly great
for businesses seeking to grow
and diversify. (According to a
UK government survey, 85%

of companies say exporting

has led to a level of growth not
otherwise possible.) But it’s also
a strategic imperative for any
government — not least in the
UK, as it gears up for 18 months
of Brexit negotiations and less
certain trading conditions with
the EU in 2018.

ALTHOUGH
EXPORT MARKET
CONDITIONS
RISE AND FALL,
CUSTOMERS
ALWAYS WANT
TO TRADE WITH
US AS THEY
APPRECIATE
THE LEVEL OF
SERVICE WE
PROVIDE.

The Export Champions
scheme shows how much

the UK government values
partnership with business as
Brexit looms. The relationship
is building value in other ways
too. “It’s great to be involved
with the government,
making connections with
other companies, and it will
give us exposure too,” says
Velasco Ayra.

Bev Mullin from the DIT

stresses that all these benefits
are important. “We need

to sell more products and
services overseas, and we are
determined to encourage and
support as many companies as
possible to take up the export
challenge,” she says. “We know
that companies are enthused
and inspired by their peers, so
the Export Champions’ success
stories are hugely influential.”

The scheme also demonstrates
the support that exporters

can get from the state. “The
government can help
exporters in many ways,
such as trade missions to

New Direction - The Foundation for European Reform

different countries, led by
politicians and civil servants,”
says Velasco Ayra. “You have
access to the embassies in

the countries and different
companies there, allowing you
to get the right contacts and
promote your organisation.”

THE WORLD:
YOUR OYSTER

So what does it mean to be that
kind of regional role model?

“Im attending a number of
events for companies that want
to grow in exports,” Velasco
Ayra explains. “The aim of the
North West Export Champions
initiative is to help companies
on their journey, guide them
and let them know what to

THE CAR'S THE STAR

Tata Chemicals Europe is finding new markets
and customers with its progressive approach
to exporting. But another Tata business,
Jaguar Land Rover, is continuing its long run
as one of Britain's great exporters, selling cars
in 136 markets worldwide. Range Rover is
Britain's largest luxury export, accounting for
85% of all luxury cars built in the UK.

Non-EU exports have b